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DAY 1: YOUR 6-FIGURE SOLUTION 
 
1. Brain dump the TOP 5-10 problems you help your ideal clients solve that 
you’re most passionate about truly making impact around in this season of 
your calling? Think of which problems, issues, industries, and topics do you 
care about the most? (keep in mind, that your passions you feel fired up 
about will allow you to find your voice) 
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2. Narrow it down, which of ALL these problems are MOST passionate about 
truly helping your people with now (over these next year? 
 

 
 
3. What’s your SOLUTION (S) to this main problem? 
 

 
 
 
 
 
 

 

 



 
 

THE SLAY CHALLENGE DAY 1 |  ©  PACHI MCLEOD LLC •ALL RIGHTS RESERVED. 
 

4. What kind of impact and transformation will your people (ideal bff clients) 
experience, once you help them solve this problem? How will this affect 
their lives? Their families? Their businesses? Their relationships? Their income? 
(think of all the ways this will positively impact your people!) 
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5. What kind of impact and transformation will YOU experience, once you 
help them solve this problem? How will this affect your lives? families? Your 
business? your relationships?  income? (think of all the ways this will positively 
impact you) 
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6. What would happen if you DON’T take a stand and focus on sharing your 
solution to this problem? What are the consequences of you NOT using your 
gifts, your passion and expertise to help your people solve this problem?    
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7. Why is this STAND or solution such a BIG deal to you? Think about the top 
stories and reasons why you care so much about helping people with this 
specific area (your why will deeply connect your people to you) 

 
 

 


